Alamo Ranch
15.367 +/- Acres;
Commercial Pad Sites
Wild Pine and Westwood Loop
San Antonio, Texas
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*  The information in this brochure has been obtained from various sources deemed reliable for presentation
purposes only. This information is subject to errors and omissions. If interested in this property, each party
should independently verify any and all information.
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All information regarding this property is from sources deemed reliable; however, Drake Commercial Group makes no warranties or representations
as to the accuracy of the sources of information. This information is submitted subject to errors, omissions, change of price, rental or other
conditions, prior sales or lease or withdrawal from market without notice.
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All information regarding this property is from sources deemed reliable; however, Drake Commercial Group makes no warranties or representations as to the
accuracy of the sources of information. This information is submitted subject to errors, omissions, change of price, rental or other conditions, prior sales or lease

or withdrawal from market without notice.
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15.367 +/- ACRES;
FIVE COMMERCIAL PAD SITES

ALAMO RANCH PARKWAY

15.367 Acres +/- with approximately 550 frontage on Alamo Ranch Parkway; Great Access
Five pad sites available

Located off Wild Pine and Westwood Loop in the heart of the booming Alamo Ranch corridor
Out of the City Limits

Call for pricing

All information regarding this property is from sources deemed reliable; however, Drake Commercial Group makes no warranties or
representations as to the accuracy of the sources of information. This information is submitted subject to errors, omissions, change
of price, rental or other conditions, prior sales or lease or withdrawal from market without notice.










Methodist Healthcare buys 24
acres on far West Side

By Richard Webner April 5, 2017 Updated: April 5, 2017 7:14pm

Photo: Google Maps

Methodist Healthcare System of San Antonio has purchased 24 acres of vacant land at the crossing of
Loop 1604 and Highway 151.

Methodist Healthcare System of San Antonio has purchased 24 acres of vacant

land at the crossing of Loop 1604 and Texas 151 on the fast-growing Alamo
Ranch area, property records show.

The health care system, which operates more than a dozen hospitals in the
area, already owns about 52 acres of vacant land at the intersection that it
purchased in 2006. Spokeswoman Carole Harris declined to say what
Methodist’s plans to do with the site. The sales price was undisclosed.


http://www.expressnews.com/author/richard-webner/

The land is at the intersection’s northeast corner, next to a Home Depot. It’s
across Loop 1604 from the Alamo Ranch master-planned community, one of
San Antonio’s fastest-growing residential areas. Wells Fargo has an office
campus on the other side of Texas 151 from the property, and the Santikos
Casa Blanca movie theater opened nearby last year.

Methodist is currently expanding its hospital campus in the Medical Center
area by 445,000 square feet, in the largest construction project in its history,
according to its website.

Methodist bought the land from two partnerships controlled by Dan Hanke
and Stanley Schoenbaum, who both have addresses listed in San Antonio,
records show.

rwebner@express-news.net

@rwebner


http://sahealth.com/locations/methodist-hospital/methodist-hospital-expansion.dot

Drake Commercial Group
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Population

2015 Total Population: Adult
2015 Total Daytime Population

Housing

2015 Housing Units

2015 Occupied Housing Units

2015 Owner Occupied Housing Units
2015 Renter Occupied Housing Units

Income

2015 Household Income: Median
2015 Household Income: Average
2015 Per Capita Income
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Pkwy. and Lonestar Pkwy.

1-mi.

8,308
8,190

1-mi.
259
252
229

23

1-mi.
$81,008
$95,095
$32,221

3-mi. 5-mi.
47,037 150,528
55,370 149,557

3-mi. 5-mi.

8,589 33,726

8,327 32,625

6,692 26,533

1,635 6,092

3-mi. 5-mi.
$72,235 $70,516
$86,170 $83,254
$28.,090 $27,100
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Information About Brokerage Services

Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
Put the interests of the client above all others, including the broker’s own interests;

Inform the client of any material information about the property or transaction received by the broker;
Answer the client’s questions and present any offer to or counter-offer from the client; and

Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Drake Commercial Group, 442994 deborah@drakecommercial.com 210-402-6363

Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name
Deborah Bauer 0277444 deborah@drakecommercial.com 210-402-6363
Designated Broker of Firm License No. Phone
Licensed Supervisor of Sales Agent/ License No Email Phone
Associate
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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